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Message From the Founder

Welcome to the September edition of Hydrovac Magazine!

Fall is when hydrovac work tightens up. Utility programs push to finish before freeze-up, cities spend
the last of the year’s budget, and crews line up daylighting, potholing, and non-destructive digging
before winter arrives. Our job this season is the same: support the owners and managers running this

industry and keep them current on what is moving.

Hydrovac Magazine is the industry’s dedicated national publication. The response from the field
has been strong and consistent. Our readership continues to grow, and the industry itself is gaining
momentum every day. Operators and owners now describe this magazine as a solid foundation for the

trade. That is the standard we hold ourselves to.

Each edition features the Hydrovac Industry Buyers Guide alongside industry news, product
highlights, company spotlights, guest articles, and the latest advancements in technology. Our goal
remains the same: a publication that is practical and useful for seasoned professionals and those new to

the field.
- |

extends.

together.

Troy Fimrite - Founder,
Hydrovac News

Meeting Industry Demand

Hydrovac Magazine, featuring the Hydrovac Indus-
try Buyers Guide, is the first-ever monthly publication
dedicated exclusively to the hydro excavation industry.
It is designed to connect manufacturers, equipment
suppliers, service providers, and related businesses with
hydrovac contractors and operators nationwide.

Each monthly edition delivers the trusted Buyers
Guide alongside industry news, product highlights,
company spotlights, guest articles, technology updates,
and more, giving businesses the visibility they deserve
and professionals the information they need to make
confident decisions.

For listing and advertising opportunities, email:
advertise@hydrovacnews.com

Visit us at www.hydrovacnews.com for more infor-

mation, and subscribe to our weekly newsletter to stay
connected with the latest from the hydrovac industry.
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We are proud to welcome new advertising partners to this edition. Their support
strengthens the publication and reflects how far the reach of this industry now

At Hydrovac News, we remain committed to building an industry community where
knowledge is shared, businesses are strengthened, and professionals are supported
in their growth. Hydrovac Magazine is how we carry that work forward every month.

Thank you for your ongoing support. We look forward to continuing this journey

Editorial Policy

Our editorial mission is to serve as the hydro
excavation industry's most comprehensive and reliable
resource.

Hydrovac Magazine features only products, services,
suppliers, news, and information directly relevant to
hydrovac operations, ensuring every page delivers real
value to the contractors, operators, and businesses that
drive this industry forward.

Our readers can trust that what appears in these pag-
es is relevant, accurate, and worth their time.

Hydrovac Magazine
Hydrovac News Publication
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Follow Our Socials
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INDUSTRY

SpaceX Plans a $100 Billion
Louisiana Spaceport. Tesla Eyes
$10.1 Billion Outside Houston.

wo large greenfield projects moved onto the Gulf Coast calendar this summer. SpaceX

announced a $100 billion launch campus on the Louisiana coast. Tesla filed for a $10.1

billion solar-cell factory on the southwest edge of Houston. The spaceport is the larger of

the two. Both would bring years of site work and underground utility installation if they

move from paper into the field.

Photo credit Sawyer Merritt
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Starbase Louisiana

On August 25, SpaceX
and Louisiana officials
announced Starbase
Louisiana, a planned $100
billion launch facility on
coastal land in Vermilion
Parish near Pecan Island.

Louisiana Economic
Development says
construction is expected to
begin in 2027, with a first
launch targeted as soon as
2029.

The state lists 3,000
direct jobs over ten years
at an average wage of
$92,600, along with more
than 8,100 indirect jobs.
SpaceX president Gwynne

Shotwell described a self-
sustaining spaceport with
propellant production,
power generation, deep-
water shipping, vehicle
processing, and likely an
airport. At full buildout the
plan includes five launch
complexes, each with two
pads and a propellant farm,
plus housing for workers
and families. Elon Musk has
called it the biggest launch
site on Earth and spoken
about the volume of flights
the site could support.

National coverage has
described a footprint as
large as 125,000 acres of
coastal marsh. The official
state release does not list
a single acreage figure.



The setting itself is clear enough: wetland,
existing pipeline corridors, and a long list
of new systems that would have to go in
before launches begin. Power, fuel, roads,
process lines, and site utilities all have to
be built in wet ground that already holds
infrastructure.

Crystal Sun in Fort Bend County

Tesla has filed with the Texas Comptroller
for a solar-cell and module campus inside
Lamar Consolidated ISD, on land near FM
762 and FM 1994 in Fort Bend County. The
internal name is Project Crystal Sun. The
application was signed July 22 and posted
August 6 as JETI file JOO50.

The filing describes a vertically integrated
plant: ingot and wafer manufacturing,
coating, metallization and printing lines,
cell testing, cleanrooms, automation,
chemical storage and delivery, and
the utility systems that support that
kind of factory. Tesla classifies the work
under NAICS 334413. The product would
be photovoltaic cells and assembled
modules for utility-scale, commmercial, and
distributed solar.

Tesla projects construction from 2026
through 2028, with commercial operations
in the first quarter of 2029. Capital spend
in the filing totals about $10.116 billion, split
roughly $1.5 billion in real property and
$8.6 billion in equipment, front-loaded
across those three years. Peak construction
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employment is listed near 1,147 temporary
jobs. Permanent hiring would begin in
2029 with about 1,900 people in the first
operating year and rise to a projected 9,712
full-time positions by 2033. Estimated
payroll at full operations is $1.3 billion a
year.

Tesla is still evaluating the Fort Bend site
against at least one location outside Texas
and has said the requested 10-year school-
tax limitation is part of that decision. Lamar
CISD notes that filing an application is
not approval of an agreement and that
the district is not authorizing a land
purchase. On August 31 the Comptroller
recommended the application for approval.
The Governor and the school board then
have a statutory window to decide whether
they will enter a JETI agreement.

Lamar CISD has scheduled a public
hearing for September 15 at 6:30 p.m. at
4810 Avenue | in Rosenberg. The district
describes the campus as sitting within
proposed Fort Bend County Reinvestment
Zone No. 34, about 3,057 acres near those
two farm-to-market roads. The plant would
occupy portions of the identified parcels,
not necessarily every acre.
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What that means in the field

Projects of this size start with utilities. A
solar-cell factory needs process-chemical
delivery, industrial and high-purity water,
wastewater, electric service, gas, fiber,
drainage, and the site work that connects
those systems across rural parcels. A
spaceport needs much of the same list,
along with propellant lines, on-site power,
and heavy civil work in coastal pipeline
country.

Some of that ground already has public
utilities and private lines in it. One-call will
mark the systems that belong to the 811
network. Private lines, older laterals, and

new site utilities added after construction
begins often will not be on the ticket. Soft
excavation, daylighting, and slot-trenching
are the usual way to expose what is already

buried before mechanical work and new
installs goin.

STAY TUNED

oming sSoon

Hydrovac Industry
Leaders of 2026

View the 2025 Hydrovac Industry Leaders publication at:
tps://www.hydrovacnews.com/hydrovac-industry-leaders-202
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Company Spotlight

Karma Newberry founded
Discovery Hydrovac in
2012 with a simple purpose:
make underground work
safer, more precise, and
easier on the people doing
it. What started with that
idea has grown into a
company built around The
Big 3 — excavate safely with
speed and precision, protect
people and equipment,
and exceed customer
expectations.

We caught up with Karma
and CEO Bill Keever to
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talk about the paths that
brought them here, what
those principles look like

in the field, and how they
see hydrovac technology
fitting into the next wave of
infrastructure work.

1. Karma, Bill shared a bit
about your background,
starting in pipeline
services right out of
high school, building a
company, havigating

a major exit, and then
founding Discovery
Hydrovac in 2012. What

led you to start a hydrovac
company at that point in
your career?

| started working in oil and
gas right out of high school,
so I've spent more than 35
years in this industry. | saw
firsthand how physically
demanding the work could
be, especially when crews
had to manually dig around
underground utilities.

When | started Discovery
in 2012, | saw hydrovac
technology as a way to



make that work safer, more
precise, and more efficient.

| wanted to build a company
that used technology to
solve real problems while
taking care of the people
doing the work. That has
always been at the heart of
Discovery.

2. Bill, you've come from

a pretty different path,
military service, the
Olympics, and now leading
a hydrovac company. How
did those experiences
shape the way you
approach leadership here?

They may look like three
very different chapters, but
to me there's a straight line
between them.

The Olympics taught

me about standards. At
that level, everybody is
talented. What separates
people is preparation,
discipline, attention to
detail, and the willingness
to do ordinary things
extraordinarily well, over
and over again.

The Army taught me
something different.
Leadership isn't about
you anymore. People
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are depending on you.

Your decisions have
consequences, and you
don't get to disappear when
things get difficult. You
have to be calm, clear and
accountable.

And business has probably
taught me the most
important lesson of all: your
job as a leader isn't to prove
how capable you are. It's to
make the people around
you more capable.

So today, | lead Discovery
with pieces of all three.

| believe deeply in high
standards, but | also believe
deeply in people. Those
aren't opposing ideas. |
think the best leaders care
enough about people to

challenge them, develop

them and refuse to allow
them to settle for less than
what they're capable of.

3. Discovery talks about
“The Big 3.” Can you walk
us through what those
principles mean in practice
and how they show up in
day-to-day decisions?

Karma — Our Big 3 are
simple: excavate safely with
speed and precision, protect
our people and equipment,
and exceed our customers’
expectations.

They're intentionally simple
because our people need to
be able to use them when
making decisions in the
field.

For me, they create a




balance between doing the job right,
taking care of our people, and delivering

an experience our customers can count
on.

Bill - The Big 3 are intentionally simple
because if your people can't remember
your priorities in the field, they're not
really priorities.

The first is excavate safely with speed
and precision. Safety comes first, but
we also have an obligation to perform.
Our customers are relying on us to help
keep their projects moving, so we expect
our operators to be safe, efficient and
technically excellent.

The second is protect our people and

our equipment. Our people are our most
important asset, and the equipment is
what allows them to do their job. That
means we don't take unnecessary risks,
we maintain our trucks, we speak up
when something isn’t right, and we
expect people to look out for one another.

The third is exceed customer
expectations. That doesn’t mean saying
yes to everything. It means being
dependable, communicating well, solving
problems and leaving the customer
feeling like Discovery made their job
easier.

What | like about The Big 3 is that they
help us make decisions when things
aren't perfectly clear. If someone in the
field has to make a judgment call, they
can ask: Is this safe? Am | protecting our

HYDROVAC MAGAZINE
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people and equipment? Am | taking care of the customer?

And sometimes those priorities create tension. A customer may want us to move faster,
but if moving faster compromises safety, there's no debate. Or we may be able to finish
a job but doing so would unnecessarily damage equipment. Again, The Big 3 give us the
answer.

Culture becomes real when your values help people make decisions when leadership isn't
standing there. That's what The Big 3 are designed to do.




4. Building a strong culture seems to be a real focus. What have you found actually
works when it comes to keeping people engaged and holding a high standard in the
field?

Karma - Culture is created by what leadership rewards, corrects and allows, not by what's
written on a wall.

We set clear expectations, give people the tools to succeed, and hold everyone to the

same standard. But just as importantly, people need to know they matter.




I've learned that when people feel valued,
understand their purpose and know
leadership has their back, they take greater
ownership of the work and the company.

Bill - One thing I've learned is that culture
is the heartbeat of an organization. It's ever
present, hard to explain what it is or exactly
how it works, but we all know it when we
see it, good or bad.

People actually want to know where the
standard is. They want to know what
winning looks like. The problem is when
organizations talk about standards but
apply them inconsistently.

At Discovery, we try to keep it incredibly
simple: excavate safely with speed and
precision, protect our people and our
equipment, and exceed our customers’
expectations. Those are our Big Three.

But then leadership has to reinforce them.
You recognize people when they live the
standard. You coach when they miss it.
And when necessary, you hold people
accountable.

The other half of that is making sure
people know they matter. | spent 24 years
in the military, and some of the strongest
organizations I've ever been part of
demanded an incredible amount from
people, but there was also a tremendous
sense of belonging.

High standards without caring create
compliance. Caring without standards
creates mediocrity. Great culture requires
both.
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5. Karma, as someone who’s been in

the industry a long time and one of

the earlier women to own a hydrovac
company, what have you noticed about
the realities of leadership and ownership
that might surprise people?

Karma - One thing I've learned is that
success doesn’'t make the responsibility
lighter, it makes it heavier. The more you
grow, the more people are depending on
your decisions.

Being a woman in a traditionally male
industry taught me that | didn't need to
become someone | wasn't, to lead. | needed
to know the business, understand the work
and earn credibility through results.

I've always believed that caring about

A}
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people is one of my
strengths. I've learned
that it isn't a weakness
in business, it's one of
the reasons we've been
successful.

6. Looking at the hydrovac
industry right now, what
issues or opportunities
stand out to both of you
as especially important
over the next few years?

Karma - As our
communities grow and
underground infrastructure
becomes more congested,
the need to locate and
expose utilities safely is only
going to increase.

| think that creates a
tremendous opportunity
for hydrovac. But growth
needs to come with
responsibility: skilled
operators, strong training,
reliable equipment and
consistent standards.

The companies that will
stand out are the ones that
combine technology with
people who know how to
use it well.

Bill - | think the opportunity

is much bigger than
hydrovac.
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America is entering an better asset management
enormous infrastructure and stronger leadership.
cycle. We have aging utility Because as infrastructure
systems that have to be becomes more congested
repaired and/or replaced, and more critical, the
tremendous investment consequences of getting it
going into the electrical wrong become greater.
grid, continued water

and wastewater work, | believe the companies
and now unprecedented that win over the next
infrastructure demands decade will be the ones
associated with data customers trust, not simply
centers and Al. the ones with the most

trucks.

Every one of those projects

eventually intersects with 7. Many people in this
what's underground. business are thinking

So | think our industry about growth, culture,
has an incredible or the next stage of
opportunity, but it also has their company. What

a responsibility. Growth lessons from your own
cannot simply mean experiences do you think
putting more trucks on are worth sharing with
the road. We have to others in the industry?
professionalize the industry:

better operators, better Karma - One of the biggest
training, better technology, lessons I've learned is that
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growth exposes weaknesses.

More trucks and revenue
don't automatically create a
stronger company.

You need the right people,
systems and leadership in
place before you grow too
quickly.

And you have to be willing
to trust people who are
strong in areas where
you're not. You can't build
something great by trying
to do everything yourself.

For me, growth is
successful when it creates
opportunities for our people
and makes us better for our
customers.

Bill - Probably the biggest
lesson | would share is that
we will only grow as fast as
we can sustain that growth,
otherwise we're building a
house of cards.

Growth strains capital,
operations, systems and
people, and under tension,
growth is load tested in real
time where the outcomes
have a cascading effect. So
if you want your hockey
stick, briefs-well-in-a-
boardroom type of growth,
be my guest, and I'll refer
you to a children’s book: The
Tortoise and the Hare.

However, don't
misunderstand me. We

keep our foot on the gas, we

run through the finish line,
and we are relentless toward
our goals. Sometimes

that may look fast or
sometimes that may look
slow, but regardless, make
no mistake, the moves are
calculated.

Another lesson that I've
carried from athletics and
the military: don't become
emotionally attached to the
plan. Become committed to
the mission.

Plans change. Conditions
change. Markets change.
Good leaders make course
corrections without
abandoning the objective.
And finally, invest in people.
One of my mentors (COL(R)




John Fenzel) taught me that great leaders
take people further and faster than they
ever thought possible. The older | get,

the more | believe that may be the best
measurement of leadership there is.

8. The mission of protecting underground
infrastructure is central to what
Discovery does. What does that mission
mean to each of you personally?

Karma - To me, it's personal because I've
spent most of my life in this industry.

So much of what keeps our communities
running is beneath our feet: power, water,
gas and communications. When we do
our job correctly, we can prevent problems
before they happen.

There's something meaningful about doing
work that most people never see, but that
can make a real difference in keeping
people and communities safe.

Bill - The word | connect with most is
protect.

For a large portion of my adult life, | wore a
uniform. | don't wear that uniform anymore,
but that part of you never really goes away.
Today the responsibility looks different.
We're protecting our employees. We're
protecting our customers. We're protecting
the men and women working around these
utilities. We're protecting infrastructure
that communities depend upon every
single day.

People turn on a light switch, open a
faucet, make a phone call or drive down a
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street and rarely think about what exists
beneath their feet. That's actually the point.
Infrastructure works best when nobody has
to think about it.

So when we say we're protecting America's
underground utility infrastructure, that's
not marketing language to me. It's an
extension of something I've spent most of
my life doing.

9. For someone newer to the industry or
stepping into more responsibility, what
advice would you offer, and is there
anything you’d encourage established
companies to pay closer attention to?

Karma - Learn the business from the
ground up. Ask questions, listen to
experienced people and never stop
learning.

Take responsibility, especially when things
don't go as planned. Your character shows
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most when you make a mistake.

And remember that your reputation is
built one job at a time. Skills matter, but
reliability, judgment and how you treat
people will take you much further.

Bill - For somebody coming up, my advice
would be: don't chase the title. Chase
responsibility.

Become the person people can count on.
Learn your craft. Ask questions. Understand
why the job is done the way it's done, not
just how. Be willing to make decisions. Own
your mistakes. And when something goes
wrong, don't waste energy protecting your
ego.

Responsibility is where leadership starts.

For established companies, | would say pay
very close attention to the next generation
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of leaders you're creating.

We spend a lot of time talking about
equipment, utilization, rates and backlog
and all of those things matter. But
somebody has to lead the crews, develop
the operators, protect the culture, and
eventually run the company.

Your fleet can be replaced. Your
institutional knowledge and leadership
pipeline are much harder to replace.

If we want this industry to be stronger
ten years from now, we have to develop

people today who are capable of carrying it

forward.
For more information, contact:

Discovery Hydrovac

Phone: (888) 883-6452
https://discoveryhydrovac.com
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= PURPOSE-BUILT, HEAVY-DUTY CONSTRUCTION
= PROVEN, CONTRACTOR-GRADE COMPONENTS
= BALANCED VACUUM AND WATER SYSTEMS
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¥

I: \

Mentorship , ¢

We need your
perspective!

Our Industry Mentorship Program is gaining
momentum and we need more Mentors!

Here’s a request we received, can you assist?
e | would like to start a small hydro(vac) company. With a

trailer unit. I would like to know if any kind of work would be
in my area and If this would be a good investment.

Mentorship topics include:

Starting a Hydrovac Business Equipment Management

Buying a Hydrovac Business Cashflow & Finances
Scaling the Business Technical Knowledge
Estimating & Bidding Sales & Business Development

Are you willing to share your knowledge and
experience? Go to:

/)
HYDROVAC .
NEWS https://www.hydrovacnews.com/mentorship
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Kristy Black

Kristy Black is the founder and owner of
Black Hydrovac, a vacuum excavation
company serving mission-critical construction
clients across Virginia, Maryland, and D.C.

She launched the company in 2020 with

no industry experience, after 17 years in
education and nonprofit leadership, and

has since grown it into a 12-truck fleet with a
strong field team.

Kristy has personally run every part of the
business - sales, operations, fleet, safety, HR,
compliance, finances, and marketing - and
now focuses on building a leadership team for
the next phase of growth.

Named a 2025 Industry Leader by Hydrovac
News, she speaks widely on hydro excavation
and leadership, including at the WWETT
Show. She mentors owners on hiring,
delegation, pricing, and growth, especially
those in their early years or new to the
industry.

[E] BLACK



Hydrovac Projects: \
IMPORTANT

Simple to Complex ANNOUNCEMENT

Hydrovac work is not one-size-fits-all. Some
projects are straightforward, with open ground,
clear access, and predictable conditions. Others
bring real challenges.

P Tennessee 811
is reducing its standard

notification buffer for
underground locate

requests from ~343' to 200',
Limited access. Congested utilities. Compressed e Ocialber | 2128

schedules. Sensitive locations. Or jobs where the
cost of a mistake is simply too high.

On those tougher sites, success takes more (Q httpsz/’WWW-te””B“-C"m)
than a truck and a hose. It takes crews who
understand the full problem and apply the right
approach under pressure.

Photo credit: Discovery Hydrovac
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T/ WORKS

MORE JOBS SHOULDN'T MEAN
MORE NIGHTS AND WEEKENDS.

Growth is good. Taking the work home isn't.

RapidWorks keeps your hydrovac operation
connected - from the first call to the final
invoice - so more jobs don't have to mean
more chaos.

«  Schedule, reschedule, and rebook
in seconds

«  Keep crews informed and moving

«  Know where trucks and jobs stand
in real time

«  Get the reporting you need without
digging for answers

And we're just getting started. Scan to be the first
to see what's next from RapidWorks.

Schedule View Map View

8AM 10AM 12AM 2PM

& Job Details
tors
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Advertorial

RENTING A HYDROVAC TRUCK

What You Need to Know Before You Sign

rental hydrovac gives you capacity

without putting another unit on the
books. You get a truck that is already in
service, you leave the shop work and yard
space with the owner, and you can add
iron when a project lands or one of your
own trucks is down. That only works if you
treat the rental like part of the job. Most
of the expensive surprises come from
skipping a few basic steps.

1. Know the truck before you call

Write down what the work actually
needs. Debris tank size, water capacity,
boom reach, hose size, and vacuum power
all change what a crew can finish in a day.
A smaller non-CDL unit can be the right
call for tight urban potholing. A full-size
truck with an 8-inch system is a different
machine if you are on a pipeline spread or
a long daylighting run. If you work in cold
country, ask about heated water, boiler
packages, and freeze protection on the

KAIsEr
@ PREMIER

. KAISER-PREMIER..
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pumps and lines.

Decide whether you need a bare truck
or one that comes with an operator.
Some yards can supply a driver. Most will
expect you to put a qualified person in
the seat, and that usually means a CDL
plus someone who has run this kind of
equipment. Be straight about the term
too. A three-day fill-in and a 90-day project
rental are priced and scheduled differently.
The clearer you are on dates, location, and
specs, the faster you get real availability
instead of a maybe.

2. Shop more than one quote

Call local yards, or send one request
through a marketplace like Vac4Rent so
several providers in the area can answer
you directly. Look at the whole number, not
just the daily or weekly rate. Mobilization,
delivery, extra hours, insurance minimumes,
and a dirty-tank charge at return can move
the price more than the advertised rate.

Ask what operating hours are included,
who pays for fuel and DEF, and whether
water and slurry disposal are on you. If
the job is a long haul from the rental yard,
confirm who is moving the truck and what
that costs.
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Vac4 Rent

Nationwide Rental Network

The easiest way to find the right rental for you!

Hydro Excavators e Liquid Vacs

Vacuum Excavators e Liquid Rings

Air Excavators e Hi-Rails

Vac Trailers e High Dumps

Vacuum Loaders e Combo Units

Dry Vacs e & More...
www.Vac4Rent.com

Brought to you by the team at Hydrovac News.



3. Read the agreement like it will be used
later

Check the rate structure, hour caps,
overtime charges, and any mileage limits.
Confirm insurance before the truck leaves
their yard. Most providers want liability
coverage, physical damage on the unit,
and their name on the certificate as
additional insured. Look for restrictions on
where the truck can work, what it can pick

up, and whether certain loads are off
limits.

Ask what happens if the truck goes down
on your job. Who pays for the tow, the
repair, and the lost day? Normal wear is
one conversation. Frozen pumps, a burned
blower, or a tank that comes back packed
with slurry is another.
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4. Walk it before you take the keys

Do a full walk-around in daylight, with the
provider if you can. Check hoses, fittings,
boom pins, water pump, vacuum system,
controls, lights, backup alarm, and safety
gear. Run the water and the vacuum if they
will let you. Photograph existing dents,
hose wear, tank condition, and the hour
meter before the truck leaves. That photo
set is the cheapest insurance you will buy
on the rental.

5. Run it the way the agreement expects

Stay inside the manufacturer limits and
the rental terms. Watch the hour meter so
you are not surprised by overage charges.
Keep water and debris where they belong.
If a gauge starts wandering or a pump
sounds off, call the yard the same day. Most
rental companies would rather send a tech
than take a wrecked unit back. A field fix
that seems small can turn into a blown
system and a bill that wipes out the job.




in a rental when volume spikes, a unit is

in the shop, or a job needs a spec they do
not own. Used that way, a rental is a tool. It
should not be a surprise.

If you are ready to look at trucks,
Vac4Rent lets you put one request in front
of local rental companies. They reply by
email or phone with what they have and
what it costs. There is no booking fee on
the renter side, and you work out the deal
directly with the yard.

UNDERGROUND UTILITY DAMAGE

$83.2B

lost to buried utility damage
every year in America

$227M lost every single day
Nearly 3x the 2019 estimate ($30B)

WHERE THE COST FALLS

Community and environment

I 39% - $32.6B

Business and economic disruption
38% - $31.6B

Operational response
9% - $7.8B

Human impact

$1 spent on repair
8% - $6.3B

= $16 lost

. . to wider consequences
Direct repair

6% - $4.9B

Common
Ground
Alliance

Source: Common Ground Alliance
“Between the Lines” report, 2026

HYDROVAC MAGAZINE

Secret Shout out!
Hydrovac Provider Pick Of The Month

DS

UNDERGROUND

DLS Underground, LLC was established in May of
2014 by Dustin Stansbury and his wife, Lindsey.

Based out of Harper, Kansas, DLS Underground
focuses on the importance of vital success and doing
things right the first time with the customer’s
satisfaction at mind.

Dustin was able to start DLS with solely his personal
pick-up truck, personal trailer, and by renting a 10x14
Vermeer Horizontal Directional Drill.

NDERGROUMND
VA DIVISIOI

874 N. State Rd 14

Call: (316) 648-0615 Harper, KS 67058
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How Deep Are Utility Lines Buried?

Code tables set minimum cover. The hole tells you the rest.

— very bid meeting produces the same question: how deep are

—the lines? Crews want a number they can plan a trench or

a bore around. Owners want assurance that a backhoe will not
find the answer first. There is no single number. Burial depth is
set by different codes, for different utilities, at the moment of
installation. After that, the ground moves. One-call marks the
horizontal path. It does not report elevation. That gap, between
the published minimum and the pipe in the dirt, is why vacuum

excavation exists.

What the codes actually
require

Natural gas is the most tightly
written. Under 49 CFR 192.327,
transmission lines need 30
inches of cover in Class 1 loca-
tions and 36 inches in Class

2 through 4. In consolidated
rock those numbers drop to 18
and 24 inches. Mains need 24
inches. Where an underground
structure gets in the way, the
line may go in shallower if it
has extra protection against
external loads.

Service lines fall under 49 CFR
192.361. They need 12 inches
of cover on private property

and 18 inches under streets
and roads. If a structure blocks
those depths, the service still
has to withstand any load it is
likely to see.

Electric cover sits in NEC Table
300.5. Direct-burial cable is
typically 24 inches. Nonmetallic
raceway listed for burial is 18
inches. Rigid or intermediate
metal conduit can be as
shallow as 6 inches. A GFCI-
protected 120-volt residential
branch circuit, 20 amyps or

less, can sit at 12 inches. Low-
voltage landscape lighting can
sit at 6 inches. Under streets
and parking lots most methods
jump to 24 inches. Under a
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building, raceway can legally sit at grade.

Water follows frost more than a national
table. The International Plumbing Code

deeper cover in the far north. Building

sewers follow slope, so a lateral that starts

the main.

calls for at least 12 inches below grade and

6 inches below the local frost line. That
produces roughly 18 to 24 inches on the
Gulf Coast and in the desert Southwest, 24
to 42 inches across much of the mid-Atlan-
tic and lower Midwest, and 42 to 66 inches
across much of the Upper Midwest, with

Utility

Typical minimum cover at
install

near two feet can be four to eight feet at

Telecom and fiber have no federal cover
standard. Carrier practice is usually 12 to 24
inches, and vibratory-plowed drops often
sit at the shallow end. Irrigation and site
lighting are frequently 8 to 12 inches and
rarely appear in the one-call system.

Governing Source

Gas Transmission

30 in Class 1; 36 in Class 2-4
(18 / 24 in rock)

49 CFR 192.327

Gas Main / Service

24 in main; 12 in private ser-
vice; 18 in street

49 CFR 192.327 / 192.361

Electric

24 in cable; 18 in PVC; 6 in
RMC/IMC

NEC Table 300.5

Water Service

12 in below grade and 6 in
below frost line

IPC 305.4

Sewer

Set by slope; public mains
often 6-12 ft

IPC 704.1 (slope) / local de-
sign

Telecom / Fiber

No federal minimum; com-
monly 12-24 in

Carrier practice

Irrigation / Private

Often 6-12 in; frequently
unmarked

NEC / none

Cover figures above are installation minimums drawn from federal pipeline rules, NEC Table 300.5, and
model plumbing codes. States and utilities amend those numbers. They are not a substitute for a current
811 ticket or for exposing the line before mechanical work begins.

Why the chart fails on the job
Minimum cover is measured from finished grade on the day the facility went in. A later
overlay, cut-and-fill, or drainage swale changes that measurement without changing the
as-built. Private lines such as well drops, sign circuits, yard gas, and abandoned laterals
never appear on the ticket. Facilities installed under an older code, or under a variance
with extra protection, will not match today's table.

HYDROVAC MAGAZINE
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The Common Ground Alliance's 2025 DIRT
summary recorded 221,717 unique dam-
age reports, with telecom and natural gas
taking most of them, about 87 percent
combined. Failure to notify 811 remains the
leading root cause. Excavators failing to
mMaintain clearance after verifying marks
sits close behind. Marks define a tolerance
zone, typically 18 to 24 inches on either
side of the paint. State rules vary. Inside
that zone, mechanical excavation is the
hazard, not the method. And 811 never re-
ports depth. Yellow paint over a gas service
means the line is nearby. It does not say
whether that service is at 14 inches or 40.

What operators should assume

Treat every published depth as a planning
range, not a stop elevation. Soft-excavate
through the tolerance zone and to a safe
margin below the proposed cut or bore
path. On older sites, fiber and gas often sit
closer to the surface than the table sug-
gests. Sewer laterals fall as they hold slope
to a deep main. Water stays with cover
below frost and grade, then ducks under
roads, creeks, and other utilities. Occupied
parcels also hide private and abandoned
lines that never made the ticket.

On high-consequence work such as sub-

stations, LNG yards, data-center campus-

es, and transmission taps, owners already
specify daylighting before mechanical ex-
cavation or HDD. That specification exists
because the chart and the drawing rarely
match the hole. Call 811. Respect the zone.

HYDROVAC MAGAZINE

Then prove the depth.

Field rules that keep crews out of the
pipe
- 811 marks location, not elevation.
The tolerance zone is typically 18 to 24
inches on either side of the paint. State
rules vary.
Private, abandoned, and after-hours
lines will not be on the ticket.
Soft-excavate through the zone and to a
margin below the proposed cut or bore
path.
Photograph and record the exposed
utility before mechanical work resumes.

Cover figures above are installation minimums
drawn from federal pipeline rules, NEC Table 300.5,
and model plumbing codes. States and utilities
amend those numbers. They are not a substitute
for a current 871 ticket or for exposing the line
before mechanical work begins.
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I-H Hydrovac Hotline % 1-833-EASYDIG

The Easy Way To Find Hydrovac Providers

The One Call or Click to Find A Hydrovac — Fast & Easy
Preventing Damage. Protecting Assets.
Go to: www.HydrovacHotline.org

Free to join - Free to use

I-H Hydrovac Hotline KAISER
% PREMIER

Find Hydrovac Services
Nationwide

Choose hydrovac providers by location or let us find
one for you
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®© Enter ZIP, City, or State

P

381 Locations 2468 Hydrovacs

Want To Register Your Hydrovac Company?

It only takes a minute to enter your location(s), service area and contact
details. Click on the link below to get started.

One Click Calling Instant Quotes 100% Free to No Credit Card
Register Needed

Click here to Register at

https://www.hydrovachotline.org




Slurry Management:
Decanting

Gravity still does the first half of the work. The bill is won by what you do with the water.

ANV )

his is the second piece in a
Tshort slurry-management
seguence. Last month covered
solidification with super-absor-
bent polymers. Next month turns
to mechanical dewatering. This
month is the step in between, the
one that costs the least and still
does a surprising amount of work
if you give it time: gravity.

Every hydrovac load is mostly
water. Typical spoil sits around
50 to 60 percent liquid and 40 to
50 percent solids, and disposal
sites price that mixture by weight
and volume. Municipal landfills
working under 40 CFR 258.28 will
not take free liquids that fail the
EPA paint-filter test. That is why
the oldest move on the yard is
still the cheapest first move. Park
the load, let it settle, and take the
water off the top.

What decanting actually is

Decanting is gravity separation.
Sand and gravel drop in minutes.

HYDROVAC MAGAZINE

Silts take hours. Clays can hang in
the water for a day or more unless
a flocculant pulls those fines to-
gether.

On a truck, baffles slow the slosh
so a parked unit can start to strat-
ify between holes. Off the truck,
the same physics plays out in a
frac tank, a lined cell, or a dedicat-
ed settling tank. Once a clear or
lightly turbid layer forms on top,
that supernatant is the decant
water. Pump or drain it without
stirring the settled solids back into
the column.

That water is still a liquid waste.

It does not go on the ground, into

a storm drain, or down a sanitary

sewer unless a permit says it can.

Clean, uncontaminated decant
from a known right-of-way can
often go back into the hydrovac
tank and cut the freshwater you
would have hauled in. Contami-
nated or unknown water goes to
an approved liquid-waste facility.
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Typical spoil sits
around 50 to 60
percent liquid and 40
to 50 percent solid.

The solids left behind still have to pass the
paint-filter test before a Subtitle D landfill
will take them. The test is SW-846 Method
9095B. A 100 milliliter or 100 gram sample
goes into a No. 60 conical paint filter. If any
liquid drops through in five minutes, the
load still has free liquids. If the pile slumps
or drips, it is not ready.

Where it fits in the strategy

Decanting is slow and it needs footprint,
so it will not replace a dewatering screen, a
centrifuge, or a filter press when the work
is high-volume clay. It is the right first
stage when the soil is granular, the site
has time, or the company is not ready to
put capital into a plant.

The planning belongs with the dig, not
after the tank is already full. Stage clean
loads away from industrial or unknown
soils. Leave the truck still long enough for a
layer to form. And know where the decant
water is allowed to go before the first
gallon comes off the top.

M? POLYMER
TECHNOLOGIES, INC.

High Performance Water Treatment Polymers

Superabsorbent Polymers for Hydrovac &
Industrial Waste Stabilization

®© O ® @

_Pass EPA Fast Acting _ Lower Low Dosage
Paint Filter Test Works in Disposal Costs Apply at
With little to no 15-30 minutes Haul less water. 1-2% by weight
volume increase Pay less to dump.

(847) 836-1393

HYDROVAC MAGAZINE

STOP HAULING WATER.
START HAULING SOLIDS

Safer Hauling Easy to Use
Reduced spill risk Add, mix, and go

Questions? Call Us ‘ Learn More

& M? POLYMER
BW 7ECHNOLOGIES, INC.
o

Waste Lock® A-100
Superabsorbent Polymer

Net Wt. 2 Ibs

Turns high-water hydrovac slurry
into a manageable, non-liquid solid.

Made in the USA
West Dundee, IL
m2polymer.com

REQUEST YOUR \3

FREE

2 LB SAMPLE
and liablity with equipment D CLICK HERE! )

you already have

Made in the USA

m2polymer.com West Dundee, IL
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Field rules for the tank and the yard

- Disposal is priced on the water you still own, so separate it early.

- Decant water is liquid waste until a permit or a reuse plan says otherwise.

- Sand settles on its own. Clay does not. Flocculate it or send it on to mechanical dewa-
tering.

- Paint-filter the solids before you haul them to a landfill.

- Recycle only the water you can stand behind.

Federal free-liquids rules sit in 40 CFR 258.28 and in the paint-filter method SW-846
9095B. State water-quality and stormwater programs decide what happens to the decant
itself. Neither one takes the place of the facility profile on the load you are about to haul.

HONORABLE Hats off to the crew at The Hurricane
Group!
M ENTION Their Dry Vac and Hydrovac teams stepped

up recently to help fire and rescue free an
individual trapped in a corn silo.

They were on site quickly, worked right
alongside the first responders, and used
their vacuum trucks to help create safe
access and support the extrication.

It's a solid reminder that these trucks aren't
just for utility work. When things get serious,
the right equipment and the right people
can make a real difference.

OCriginally published on LinkedIn

Nice work, Hurricane team!!

THE
HURRICANE

GROUP Learn more about The Hurricane Group
at https://thehurricanegroup.ca
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GO WEST

Wind River Environmental Acquires
GDM Environmental, Making Its
First Move into the Western

United States

Wind River Environmental, the leading
provider of non-hazardous liquid waste
services in the Eastern U.S., has acquired
GDM Environmental, a Colorado-based
grease trap and septic specialist serving
residential and commercial customers
across the state. The deal, announced
August 28, 2026, marks Wind River's first
expansion into the West.

YOU COULD
BE HERE

/2 Page

« > Page

 Full page

» Custom Packages

Contact:

advertise@hydrovacnews.com

HYDROVAC MAGAZINE

MERGERS & ACQUISITIONS

GDM's established customer relationships
and operational footprint give Wind River
an immediate platform to grow its western
presence across septic, grease, wastewater,
vacuum truck, and hydro excavation
services. The acquisition pushes Wind River
past the 100-deal milestone as it continues
an aggressive growth strategy — following
the June 2026 acquisition of HydroTech
Environmental and the March 2026 pickup
of J&M Transfer, Inc. Wind River now
operates across 16 states with more than
1,000 employees.

NVIRON), 5

WINII){ S ‘a 2,

ENVIRONMENTAL

A WIND RIVER ENVIRONMENTAL COMPANY

Celebrating America's 250" Anniversary

HYDROVAC

MAGAZINE

JULY 2026
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Pharma to
Hydrovac

Protect Pharmaceutical Ditches
Drugs for Dirt, Acquiring Vacterraq,
Clearwater, and Arvia in British

Columbia

OTC-listed Protect Pharmaceutical Corp.
(PRTT) has completed a full corporate
pivot, acquiring three British Columbia-
based companies — Vacterra Hydrovac
Inc., Clearwater Environmental Ltd.,
and Arvia Environmental Systems Inc.

— repositioning as an environmental
infrastructure holding company. It plans

DOWN UNDER

DISAB Group Acquires Vacuum

Truck Supplies, Landing Its First

Direct Foothold in the Australian
Market

weden's DISAB Group, a 50-year

vacuum technology manufacturer,
has acquired Vacuum Truck Supplies
(VTS) of Mansfield, Victoria — marking its
direct entry into the Australian market.
The deal, signed April 30, 2026, brings one
of Australia's most respected vacuum
equipment manufacturers into the DISAB
fold.

Founded in 1998 by Rod Glue and now

HYDROVAC MAGAZINE

MERGERS & ACQUISITIONS

to rename itself Arvia Environmental
Holdings Ltd., pending regulatory
approvals, retaining Vacterra for hydrovac
truck operations.

The three acquisitions form a tightly
integrated platform: Vacterra handles
hydro excavation and underground utility
services across BC, while Clearwater
operates a slurry transfer station that
accepts hydrovac spoil, separates solids
from water, and recycles recovered
material — giving Arvia end-to-end control
of the dig and disposal.

!‘)ARV'A

led by CEO Adam Johnston and COO
Sandra Glue, VTS has spent 25 years
designing and building vacuum trucks,
trailers, and portable units for Australia's
liquid waste, hydro excavation, and mining
industries, earning a strong reputation

for rugged durability and intelligent
design suited to demanding Australian
conditions.

DISAB has committed to keeping the
Mansfield facility operational and the
existing VTS team intact, continuing the
brand as a standalone operation — the
same model applied with its DISAB-TELLA
and ROLBA brands internationally.

DISAB 3

THE POWER OF VACUUM
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CONTACT CASEY FOR DETAILS

e,
174 PLATINUM (661) 619-8096

O |
:p}u

2016 FOREMOST 1600 WESTERN STAR

o i\
N\
ol

e ¢ LB ). o
2018 GUZZLER CLASSIC KENWORTH T880

2015 STAINLESS CUSCO TURBO VAC KENWORTH T880 2012 PETERBILT 348 DOT 70BBL PRESVAC

Casey Shaw (661) 619-8096 cshaw@platinumrentz.com
platinumrentz.com/en




MARKETPLACE HYDROVAC MAGAZINE

YEAR / MAKE / MODEL PRICE LOCATION

2013 FOREMOST $439,900 CAD ALBERTA

LANIN SOFT TRACK HYDROVAC ~$316,500 USD

KEY SPECS

HOURS ENGINE CARRIER BODY TRACK WIDTH | GROUND PS|

10,900 8.3 Cummins Lanin Soft Foremost 40 in 3.8 empty
Track

Contact Rod
Ph: 403-507-3270 Email: rod@ascendhydrovacs.com

More Information: https://www.hydrovacnews.com/marketplace/rvrz7jc5




MARKETPLAGE" ™ HYDROVAC MAGAZINE Private sale

PRAIRIE DAWG HYDROVAC REGINA, SK
2023
|I ||||||||| RIVAL T7 HYDROVAC
e o e ““'“'l""" $419,000 CAD (~$303,900usD)
| BLOWER TANK
New blower 7 cube
TIRES CONDITION
Excellent tires Well maintained
ENGINE KM
X9 Paccar 124,000 km
HOURS SALE
5,200 hours Private Sale
KENWORTH T880

RAW FLUID HAULER
$297,500 CAD (~$215,800usD)

TRANS KM

6 speed auto 278,000 km
PUMP TANK

NVE Pump 19 cube aluminum
ENGINE SAFETY

X13 Paccar, 510 hp  Fresh safety

2024
PETERBILT 567 DAY CAB

$199,500 CAD (~$144,700usD)

ENGINE TRANS
X13 Paccar 18 speed Manual
REARS CAB
46,000 rears Day cab
KM CONDITION
150,000 km Excellent

CONTACT: Lyle Moffatt MORE INFO

PH: 306-862-6908 https://www.hydrovacnews.com/marketplace/8bxyezpg

o https://www.hydrovacnews.com/marketplace/3f5yvq34
Email: lylepdh@sasktel.net https://www.hydrovacnews.com/marketplace/wc92udyw



MARKETPLACE

g - YEAR/ MAKE / MODEL

[ f.
[
— S— ———

k| ?* - v 2018
A N/ o el ' VACTOR 2100 PLUS

. ey o p
R D | price
= ) $265,000

7

KEY SPECS

HOURS
4,662 engine

DEBRIS TANK
15 yard

WATER
1,500 gal

BLOWER / PUMP
16" PD /80 GPM

CHASSIS
International WorkStar 7500

LOCATION CONDITION Contact: Jeff Sierotowicz York Hydro Vac
YORK, PA Excellent Ph: 717-855-8681 E: jeffs@yorkhydrovac.com
HYDROVAC MAGAZINE https://www.hydrovacnews.com/marketplace/2fbq4zmc

PO s -
m’&mfl TRANS [FASE, INC:

FINANCE YOUR NEXT

Expand your capabilities with financing solutions designed

to help you add the equipment your business needs,

serving companies across the U.S. and Canada.

www.transleaseinc.com | (877) 600-6423

HYDROVAC Shop for Equipment or
TRUCKS Submit Your Listing

www.hydrovacnews.com/marketplace

77\
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Air - Components - Parts & Accessories

Air Accessories

AirSpade
Chicopee, MA 01022-1062
(800) 482-7324

Air Compressors

KEG Technologies INC
Spartanburg, SC 29303
(866) 595-0515

Blower Rebuilds

Filters

Industrial Air Services Texas
Selma, TX 78154
(210) 255-1441

Air Hose

Canvac Systems Inc

Hamilton, ON L8H 7S4

(905) 515-2671
info@canvacsystemsinc.ca
https://www.canvacsystemsinc.ca

. J

Austin Hose
Amarillo, TX 79118
(806) 355-8981

Industrial Vacuum

Ixonia, WI 53036
(920) 261-1136

Air Lances

Blowvac Systems
Mississauga, ON L5T 1E6
(905) 672-5200

Boom Controls

AirSpade
Chicopee, MA 01022-1062
(800) 482-7324

Air/Dry Vac Manufacturer

Canvac Systems Inc

Hamilton, ON L8H 7S4

(905) 515-2671
info@canvacsystemsinc.ca
https://www.canvacsystemsinc.ca

OX Equipment
Ancaster, ON L9G 4V5
(888) 290-4044

RSP North America Inc
Hammond, LA 70403
(504) 717-1949

Smith Industries Ltd
Saskatoon, SK S7K 0X4
(206) 373-7622

VACMASTERS
Arvada, CO 80002
(800) 466-7825

Air Nozzles

AARCOMM
Coquitlam, BC V3K 6X9
(800) 604-9218

Drive Train

Canvac Systems Inc

Hamilton, ON L8H 7S4

(905) 515-2671
info@canvacsystemsinc.ca
https://www.canvacsystemsinc.ca

Canvac Systems Inc

Hamilton, ON L8H 7S4

(905) 515-2671
info@canvacsystemsinc.ca
https://www.canvacsystemsinc.ca

Faultless Solutions Corporation
Mississauga, ON L5T 2G1

(905) 564-HOSE (4673)
info@faultlesssolutions.com

www.faultlesssolutions.com
.

g

J

e Dig Pig Products
Stettler, AB TOC 2L2 (800) 864-1649

info@digpig.ca
_

J

Highlander Vac Supply & Service
Leduc, AB T9E OR8
(780) 612-4041

Rampart Manufacturing

Greeley, CO 80631
(303) 386-0048

Hole Covers

Action Equipment Sales Co. Inc
Bellows Falls, VT 05101-0440
(800) 333-0368

Hydraulic Components

Electronics

AirSpade
Chicopee, MA 01022-1062
(800) 482-7324

ENZ USA INC
Aurora, IL 60502
(630) 692-7880

HYDROVAC MAGAZINE

Canvac Systems Inc
Hamilton, ON L8H 7S4

(905) 515-2671
info@canvacsystemsinc.ca

https://www.canvacsystemsinc.ca

Canvac Systems Inc
Hamilton, ON L8H 7S4

(905) 515-2671
info@canvacsystemsinc.ca

https://www.canvacsystemsinc.ca

Highlander Vac Supply & Service
Leduc, AB T9E OR8
(780) 612-4041

Hydra-Power Systems Inc

Portland, OR 97230
(503) 832-5466
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Components - Parts & Accessories - Safety

KAISER PREMIER

Fort Morgan, CO 80701

(435) 901-1989
sales@kaiserpremier.com
https://www.kaiserpremier.com

John Brooks Company Limited
(Dynablast)

Mississauga, CA L5N 7K5

(905) 867-4642

Hydrovac Elbows

Canvac Systems Inc

Hamilton, ON L8H 7S4

(905) 515-2671
info@canvacsystemsinc.ca
https://www.canvacsystemsinc.ca

Legend Equipment USA
) Celina, TX 75009

(469) 731-6562

RAMVAC by Sewer Equipment
Dixon, IL 61021

(815) 835-5566
sales@sewerequipment.com
https://sewerequipment.com/

s

s

J

Faultless Solutions Corporation
Mississauga, ON L5T 2G1

(905) 564-HOSE (4673) Y
info@faultlesssolutions.com
www.faultlesssolutions.com

Milwaukee Rubber Parts (MRP)
Menomonee Falls, WI 53051
(800) 325-3730

Range Supply
Dixon, IL 61021
(815) 801-3725

g

J

e Dig Pig Products
Stettler, AB TOC 2L2 (800) 864-1649

info@digpig.ca
\

Smith Industries Ltd
Saskatoon, SK S7K 0X4
J (206) 373-7622

-
g

Emco Hydrovac Parts
Baileys Harbor, Wi 54202
(218) 428-6927

A&H Equipment Co.
Zelienople, PA 16063
(800) 753-7566

Safety Devices

Summit Truck Equipment Canada
Ltd

Red Deer, AB T4P 4E2

(403) 347-1400

Action Equipment Sales Co. Inc
Bellows Falls, VT 05101-0440
(800) 333-0368

Canvac Systems Inc
Hamilton, ON L8H 7S4

(905) 515-2671
info@canvacsystemsinc.ca

On-Board Scales

Blowvac Systems
Mississauga, ON L5T 1E6
(905) 672-5200

https://www.canvacsystemsinc.ca

Cleralusa LLC On-Board Scales
Lodi, CA 95240

(866) 901-7372
howard@cleralusa.com

https://cleral-usa.com

Parts & Accessories

Canvac Systems Inc
Hamilton, ON L8H 7S4
(905) 515-2671
info@canvacsystemsinc.ca

https://www.canvacsystemsinc.ca
\§

J

Faultless Solutions Corporation
Mississauga, ON L5T 2G1

(905) 564-HOSE (4673)
info@faultlesssolutions.com

www.faultlesssolutions.com
\§

g
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Brown Equipment Company
Evansville, IN 47714
(800) 747-2312

Dawson Infrastructure Solutions
Salt Lake City, UT 84116
(801) 745-5160

General Pump
Mendota Heights, MN 55120
(651) 454-6500

Highlander Vac Supply & Service
Leduc, AB T9E OR8
(780) 612-4041

Hurco Technologies, INC
Harrisburg, SD 57032
(800) 888-1436

Infrastructure Solutions Group
Mechanicsville, VA 23116
(804) 730-4040

Jetline Sales & Service
Kensington, MN 56343
(855) 538-8665

AARCOMM
Coquitlam, BC V3K 6X9
(800) 604-9218

Safety Gear

Canvac Systems Inc

Hamilton, ON L8H 7S4

(905) 515-2671
info@canvacsystemsinc.ca
https://www.canvacsystemsinc.ca

- J

Faultless Solutions Corporation
Mississauga, ON L5T 2G1

(905) 564-HOSE (4673)
info@faultlesssolutions.com
www.faultlesssolutions.com

g

e Dig Pig Products

Stettler, AB TOC 2L2 (800) 864-1649
info@digpig.ca

J




Safety Gear - Digging & Excavation Tools

Custom Truck One Source
Kansas City, MO 64125
(866) 470-2764

Milwaukee Rubber Parts (MRP)

Menomonee Falls, WI 53051
(800) 325-3730

Weight Distribution Sys.

Cleralusa LLC On-Board Scales
Lodi, CA 95240

(866) 901-7372
howard@cleralusa.com
https://cleral-usa.com

Dig Nozzles & Tips

Canvac Systems Inc
Hamilton, ON L8H 7S4
(905) 515-2671
info@canvacsystemsinc.ca

https://www.canvacsystemsinc.ca

J

Faultless Solutions Corporation
Mississauga, ON L5T 2G1

(905) 564-HOSE (4673)
info@faultlesssolutions.com

www.faultlesssolutions.com

J

KAISER PREMIER

Fort Morgan, CO 80701
(435) 901-1989
sales(@kaiserpremier.com

https://www.kaiserpremier.com
. J

e Dig Pig Products R
Stettler, AB TOC 2L2 (800) 864-1649

info@digpig.ca
_

J

A&H Equipment Co.
Zelienople, PA 16063
(800) 753-7566

Action Equipment Sales Co. Inc
Bellows Falls, VT 05101-0440
(800) 333-0368

Aqua Mole Technologies LLC
Richfield, OH 44286
(330) 523-5317

Easy-Kleen Pressure Systems Ltd
Sussex Corner, NB E4E 6A1
(800) 315-5533

ENZ USA INC
Aurora, IL 60502
(630) 692-7880

General Pump
Mendota Heights, MN 55120
(651) 454-6500

Highlander Vac Supply & Service
Leduc, AB T9E OR8
(780) 612-4041

Hydro-Max Jetter
Fort Worth, TX 76111
(682) 263-8363

Hydrovac Supply Co
Blair, NE 68008
(402) 237-1914

Industrial Disposal Supply
San Antonio, TX 78219
(800) 777-3441

Jetline Sales & Service
Kensington, MN 56343
(855) 538-8665

John Brooks Company Limited
(Dynablast)

Mississauga, CA L5N 7K5

(905) 867-4642

KEG Technologies INC
Spartanburg, SC 29303
(866) 595-0515

Milwaukee Rubber Parts (MRP)
Menomonee Falls, WI 53051
(800) 325-3730

Dig Tubes

Canvac Systems Inc
Hamilton, ON L8H 7S4
(905) 515-2671
info@canvacsystemsinc.ca

https://www.canvacsystemsinc.ca

-

J

Faultless Solutions Corporation
Mississauga, ON L5T 2G1

(905) 564-HOSE (4673)
info@faultlesssolutions.com
www.faultlesssolutions.com

-
-

KAISER PREMIER

Fort Morgan, CO 80701
(435) 901-1989
sales(@kaiserpremier.com

https://www.kaiserpremier.com

.

-

Action Equipment Sales Co. Inc
Bellows Falls, VT 05101-0440
(800) 333-0368

Hi-Vac Corporation
Marietta, OH 45750
(740) 374-2306

Highlander Vac Supply & Service
Leduc, AB T9E OR8
(780) 612-4041

Jetline Sales & Service
Kensington, MN 56343
(855) 538-8665

Milwaukee Rubber Parts (MRP)
Menomonee Falls, WI 53051
(800) 325-3730

Range Supply
Dixon, IL 6102
(815) 801-3725

Need To Fill The Gap
With A Rental?

Vac4 Rent

www.vac4rent.com




Digging & Excavation Tools

Dig Wands & Lances

Canvac Systems Inc
Hamilton, ON L8H 7S4

(905) 515-2671
info@canvacsystemsinc.ca
https://www.canvacsystemsinc.ca

Faultless Solutions Corporation
Mississauga, ON L5T 2G1

(905) 564-HOSE (4673)
info@faultlesssolutions.com

www.faultlesssolutions.com
. J

KAISER PREMIER

Fort Morgan, CO 80701

(435) 901-1989
sales@kaiserpremier.com
https://www.kaiserpremier.com

- J
e Dig Pig Products )
Stettler, AB TOC 2L2
(587) 799-1222
kinfo@digpig.ca )

Action Equipment Sales Co. Inc
Bellows Falls, VT 05101-0440
(800) 333-0368

General Pump
Mendota Heights, MN 55120
(651) 454-6500

Hi-Vac Corporation
Marietta, OH 45750
(740) 374-2306

Highlander Vac Supply & Service
Leduc, AB T9E OR8
(780) 612-4041

HydroVac Supply Co
Blair, NE 68008
(402) 237-1914

John Brooks Company Limited
(Dynablast)

Mississauga, CA L5N 7K5

(905) 867-4642

HYDROVAC MAGAZINE

Milwaukee Rubber Parts (MRP) Wash Wands
Menomonee Falls, Wl 53051

(800) 325-3730

Range Supply Canvac Systems Inc

Dixon, IL 6102 Hamilton, ON L8H 7S4

(815) 801-3725 (905) 515-2671
info@canvacsystemsinc.ca
https://www.canvacsystemsinc.ca

Faultless Solutions Corporation

Mississauga, ON L5T 2G1
E I P M EN 'I' (905) 564-HOSE (4673)
info@faultlesssolutions.com

www.faultlesssolutions.com

& PA RTS Action Equipment Sales Co. Inc

Bellows Falls, VT 05101-0440
(800) 333-0368

D I R ECTO RY Easy-Kleen Pressure Systems Ltd

Sussex Corner, NB E4E 6A1
(800) 315-5533

Find equipment,
Highlander Vac Supply & Service
manufacturers, parts Leduc, AB T9E ORS

suppliers, service providers, (780) 612-4041
and software vendors — all in John Brooks Company Limited

one place. (Dynablast)
Mississauga, CA L5N 7K5

(905) 867-4642

/e =
KAlser

PREMIER

KAISER

PREMIER



Equipment Manufacturers

Air/Dry Vac Manufacturer

Hydrovac: Trailer Mounted

OX Equipment
Ancaster, ON L9G 4V5
(888) 290-4044

RSP North America Inc
Hammond, LA 70403
(504) 717-1949

Smith Industries Ltd
Saskatoon, SK S7K 0X4
(206) 373-7622

VACMASTERS
Arvada, CO 80002
(800) 466-7825

Hydrovac: Skid Mounted

Hurco Technologies, INC
Harrisburg, SD 57032
(800) 888-1436

Hydro Spade
St. George, ON NOE TNO
(519) 448-1190

Lonestar Trailer & Body
Mexia, TX 76667
(903) 326-1228

Pacific-Tek
Phoenix, AZ 85043
(800) 884-5551

Ring-O-Matic
Pella, IA 50219
(800) 544-2518

Smith Industries Ltd
Saskatoon, SK S7K 0X4
(206) 373-7622

VAC-CON
Green Cove Springs, FL 32043
(888) 817-1757

VACMASTERS
Arvada, CO 80002
(800) 466-7825

Vermeer
Pella, IA 50219
(515) 988-9481

HYDROVAC MAGAZINE

KAISER PREMIER

Fort Morgan, CO 80701

(435) 901-1989
sales@kaiserpremier.com
https://www.kaiserpremier.com

RAMVAC by Sewer Equipment
Dixon, IL 61021

(815) 835-5566
sales@sewerequipment.com
https://sewerequipment.com/

Custom Vac Services Ltd
Nisku, AB T9E B7
(780) 955-9344

Ditch Witch
Perry, OK 73077
(580) 336-4402

GUZZLER
Streator, IL 61364
(815) 672-3171

Hurco Technologies, INC
Harrisburg, SD 57032
(800) 888-1436

Hydro Spade
St. George, ON NOE 1NO
(519) 448-1190

Lonestar Trailer & Body
Mexia, TX 76667
(903) 326-1228

Pacific-Tek
Phoenix, AZ 85043
(800) 884-5551

PipeHunter Equipment
Pearland, TX 77581
(800) 373-1318

Rebel Vac Systems
Red Deer, AB T4P ORS8
(403) 314-2265

Prototype
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Equipment Manufacturers

Ring-O-Matic
Pella, 1A 50219
(800) 544-2518

Smith Industries Ltd
Saskatoon, SK S7K 0X4
(206) 373-7622

Super Products
Mukwonago, WI 53149
(800) 837-9711

TRUVAC
Streator, IL 61364
(815) 672-3171

VAC-CON
Green Cove Springs, FL 32043
(888) 817-1757

VACMASTERS
Arvada, CO 80002
(800) 466-7825

Vermeer
Pella, IA 50219
(515) 988-9481

HYDROVAC MAGAZINE

Hydrovac - Truck Mounted

KAISER PREMIER

Fort Morgan, CO 80701

(435) 901-1989
sales(@kaiserpremier.com
https://www.kaiserpremier.com

RAMVAC by Sewer Equipment
Dixon, IL 61021

(815) 835-5566
sales@sewerequipment.com

https://sewerequipment.com/

Ascend Hydrovacs Inc
Red Deer, AB T4P OR4
(403) 507-3270

Custom Vac Services Ltd
Nisku, AB T9E B7
(780) 955-9344

Ditch Witch
Perry, OK 73077
(580) 336-4402

GapVax, Inc
Johnstown, PA 15902
(888) 442-7829

GUZZLER
Streator, IL 61364
(815) 672-3171

Hi-Vac Corporation
Marietta, OH 45750
(740) 374-2306

Hurco Technologies, INC
Harrisburg, SD 57032
(800) 888-1436

Hydro Spade
St. George, ON NOE 1NO
(519) 448-1190

Keith Huber
Gulfport, MS 39505
(800) 334-8237

Lonestar Trailer & Body
Mexia, TX 76667
(903) 326-1228

Pacific-Tek
Phoenix, AZ 85043
(800) 884-5551

PipeHunter Equipment
Pearland, TX 77581
(800) 373-1318

Rebel Vac Systems
Red Deer, AB T4P ORS8
(403) 314-2265

Ring-O-Matic
Pella, 1A 50219
(800) 544-2518

Smith Industries Ltd
Saskatoon, SK S7K 0X4
(206) 373-7622

Summit Truck Equipment Canada
Red Deer, AB T4P 4E2
(403) 347-1400

Super Products
Mukwonago, WI 53149
(800) 837-9711

Transway Systems Inc
Hamilton, ON L8E 3A2
(905) 578-1000

TRUVAC
Streator, IL 61364
(815) 672-3171

Vacall
New Philadelphia, OH 44663
(330) 339-2211

VAC-CON
Green Cove Springs, FL 32043
(888) 817-1757

VACMASTERS
Arvada, CO 80002
(800) 466-7825

Vermeer
Pella, IA 50219
(515) 988-9481
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Hose Fittings

Pressure Hose

Canvac Systems Inc

Hamilton, ON L8H 7S4

(905) 515-2671
info@canvacsystemsinc.ca
https://www.canvacsystemsinc.ca

Canvac Systems Inc

Hamilton, ON L8H 7S4

(905) 515-2671
info@canvacsystemsinc.ca
https://www.canvacsystemsinc.ca

HydroVac Supply Co
Blair, NE 68008
(402) 237-1914

Hose Reels

Canvac Systems Inc
Hamilton, ON L8H 7S4
(905) 515-2671
info@canvacsystemsinc.ca

https://www.canvacsystemsinc.ca

J

Faultless Solutions Corporation
Mississauga, ON L5T 2G1

(905) 564-HOSE (4673)
info@faultlesssolutions.com

www.faultlesssolutions.com

Action Equipment Sales Co. Inc
Bellows Falls, VT 05101-0440
(800) 333-0368

Easy-Kleen Pressure Systems Ltd
Sussex Corner, NB E4E 6A1
(800) 315-5533

Highlander Vac Supply & Service
Leduc, AB T9E OR8
(780) 612-4041

Jetline Sales & Service
Kensington, MN 56343
(855) 538-8665

John Brooks Company Limited
(Dynablast)

Mississauga, CA L5N 7K5

(905) 867-4642

HYDROVAC MAGAZINE

Faultless Solutions Corporation
Mississauga, ON L5T 2G1

(905) 564-HOSE (4673)
info@faultlesssolutions.com

www.faultlesssolutions.com
. J

e Dig Pig Products )
Stettler, AB TOC 2L2
(587) 799-1222

Kinfo@digpig.ca )

Aqua Mole Technologies LLC
Richfield, OH 44286
(330) 523-5317

Austin Hose
Amarillo, TX 79118
(806) 355-8981

Easy-Kleen Pressure Systems Ltd
Sussex Corner, NB E4E 6A1
(800) 315-5533

RING-O-MATIC

Highlander Vac Supply & Service
Leduc, AB T9E OR8
(780) 612-4041

Hydro-Max Jetter
Fort Worth, TX 76111
(682) 263-8363

HydroVac Supply Co
Blair, NE 68008
(402) 237-1914

John Brooks Company Limited
(Dynablast)

Mississauga, CA L5N 7KS5

(905) 867-4642

Range Supply
Dixon, IL 61021
(815) 801-3725



Sales - Rentals

Brokers

Equipment Hunters
Calgary, AB T2Z 1H4
(613) 293 - 1965

JD Brule Equipment
Greely, ON K4P 1A1
(613) 656-6663

VacSource LLC
Crawfordsville, IN 47933
(765) 918-4355

Dealerships

502 Equipment
La Grange, KY 40031
(502) 536-9125

A&H Equipment Co.
Zelienople, PA 16063
(800) 753-7566

Alaska Municipal Equipment
Eagle River, AK 99577
(907) 315-6483

Brown Equipment Company
Evansville, IN 47714
(800) 747-2312

CMI Equipment Sales
Goodlettsville, TN 37072
(615) 227-7800

Contractor Solutions
Altoona, IA 50009
(515) 265-7368

Custom Truck One Source
Kansas City, MO 64125
(866) 470-2764

Dawson Infrastructure Solutions
Salt Lake City, UT 84116
(801) 745-5160

Equipment Hunters
Calgary, ABT2Z 1H4
(613) 293 - 1965

Evervac Equipment

Winter Haven, FL 33880
(863) 774-3837

HYDROVAC MAGAZINE

Gear Equipment Inc
Bradford, ON L3Z 3T1
(416) 644-3076

Haaker Equipment
La Verne, CA 91750
(909) 598-2706

Hi-Vac Corporation
Marietta, OH 45750
(740) 374-2306

HOLT Truck Centers
San Antonio, TX 78222
(855) 564-4658

Industrial Disposal Supply
San Antonio, TX 78219
(800) 777-3441

Infrastructure Solutions Group
Mechanicsville, VA 23116
(804) 730-4040

JD Brule Equipment
Greely, ON K4P 1A1
(613) 656-6663

Jetline Sales & Service
Kensington, MN 56343
(855) 538-8665

Joe Johnson Equipment
Innisfil, ON L9S 0E9
(800) 263-1262

Legend Equipment USA
Celina, TX 75009
(469) 731-6562

NW Hydrovac Corp
Scappoose, OR 97056
(503) 396-9669

One.7, Incorporated
Ravensdale, WA 98051
(425) 413-1211

Platinum
Bakersfield, CA
(661) 487-1692

Semler's
Pickardville, AB TOG TWO0
(780) 777-0000

Summit Truck Equipment Canada

Red Deer, AB T4P 4E2
(403) 347-1400

Transway Systems Inc
Hamilton, ON L8E 3A2
(905) 578-1000

VacSource LLC
Crawfordsville, IN 47933
(765) 918-4355

Vacuum Truck Rentals
Richland, MS 39218
(888) 955-2087

Hydrovac Rentals

KAISER PREMIER

Fort Morgan, CO 80701

(435) 901-1989
sales@kaiserpremier.com
https://www.kaiserpremier.com

502 Equipment
La Grange, KY 40031
(502) 536-9125

A&H Equipment Co.
Zelienople, PA 16063
(800) 753-7566

Brown Equipment Company
Evansville, IN 47714
(800) 747-2312

Contractor Solutions
Altoona, IA 50009
(515) 265-7368

Custom Truck One Source
Kansas City, MO 64125
(866) 470-2764

KAISER PREMIER
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Rentals - Services: Distributors, Finance

Dawson Infrastructure Solutions
Salt Lake City, UT 84116
(801) 745-5160

GUZZLER
Streator, IL 61364
(815) 672-3171

Haaker Equipment
La Verne, CA 91750
(909) 598-2706

Hi-Vac Corporation
Marietta, OH 45750
(740) 374-2306

HOLT Truck Centers
San Antonio, TX 78222
(855) 564-4658

Infrastructure Solutions Group
Mechanicsville, VA 23116
(804) 730-4040

Joe Johnson Equipment
Innisfil, ON L9S 0E9
(800) 263-1262

MacAllister Hydrovac
Indianapolis, IN 46203
(844) 822-7368

One.7, Incorporated
Ravensdale, WA 98051
(425) 413-1211

PipeHunter Equipment
Pearland, TX 77581
(800) 373-1318

Platinum
Bakersfield, CA
(661) 487-1692

Super Products
Mukwonago, WI 53149
(800) 837-9711

HYDROVAC MAGAZINE

Vac2go
Louisville, KY 40299
(855) 822-7246

VacSource LLC
Crawfordsville, IN 47933
(765) 918-4355

Vacuum Truck Rentals

Richland, MS 39218
(888) 955-2087

Distributors

Canvac Systems Inc

Hamilton, ON L8H 7S4

(905) 515-2671
info@canvacsystemsinc.ca
https://www.canvacsystemsinc.ca

Faultless Solutions Corporation
Mississauga, ON L5T 2G1

(905) 564-HOSE (4673)
info@faultlesssolutions.com
www.faultlesssolutions.com

Brown Equipment Company
Evansville, IN 47714
(800) 747-2312

CMI Equipment Sales
Goodlettsville, TN 37072
(615) 227-7800

Hydro-Max Jetter
Fort Worth, TX 76111
(682) 263-8363

HydroVac Supply Co
Blair, NE 68008
(402) 237-1914

Industrial Air Services Texas
Selma, TX 78154
(210) 255-1441

MacAllister Hydrovac
Indianapolis, IN 46203
(844) 822-7368

Milwaukee Rubber Parts (MRP)
Menomonee Falls, WI 53051
(800) 325-3730

Finance

Dig Pig Products
Stettler, AB TOC 2L2
(587) 799-1222

info@digpig.ca

Action Equipment Sales Co. Inc
Bellows Falls, VT 05101-0440
(800) 333-0368

Alaska Municipal Equipment
Eagle River, AK 99577
(907) 315-6483

Blowvac Systems
Mississauga, ON L5T 1E6
(905) 672-5200

YOUR TARGET AUDIENCE IS
READING THIS

A&H Equipment Co.
Zelienople, PA 16063
(800) 753-7566

HOLT Truck Centers
San Antonio, TX 78222
(855) 564-4658

Money In Motion Inc
Sudbury, ON P3E 5P5
(800) 461-8625

Provide Capital
Los Angeles, CA 90064
(888) 238 3398

Trans Lease, Inc
Denver, CO 80221
(877) 600-6423

HYDROVAC INDUSTRY

Buyers Guide
Listings Now Open

REGISTER NOW

k
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Services: Mechanics, Repair Facilities

Mechanics

Canvac Systems Inc
Hamilton, ON L8H 7S4
(905) 515-2671
info@canvacsystemsinc.ca

https://www.canvacsystemsinc.ca
. J

KAISER PREMIER

Fort Morgan, CO 80701

(435) 901-1989
sales@kaiserpremier.com
https://www.kaiserpremier.com

Equipment Hunters
Calgary, ABT2Z 1H4
(613) 293 - 1965

Hydrovac Truck Repair

Lansford, PA 18232
(272) 296-9637

HYDROVAC MAGAZINE

JD Brule Equipment
Greely, ON K4P 1A1
(613) 656-6663

Repair Facilities

Canvac Systems Inc
Hamilton, ON L8H 7S4

(905) 515-2671
info@canvacsystemsinc.ca

https://www.canvacsystemsinc.ca

502 Equipment
La Grange, KY 40031
(502) 536-9125

Blowvac Systems
Mississauga, ON L5T 1E6
(905) 672-5200

Brown Equipment Company
Evansville, IN 47714
(800) 747-2312

Dawson Infrastructure Solutions
Salt Lake City, UT 84116
(801) 745-5160

Equipment Hunters
Calgary, ABT2Z 1H4
(613) 293 - 1965

Highlander Vac Supply & Service
Leduc, AB T9E OR8
(780) 612-4041

HOLT Truck Centers
San Antonio, TX 78222
(855) 564-4658

Hydrovac Truck Repair
Lansford, PA 18232
(272) 296-9637

JD Brule Equipment
Greely, ON K4P 1A1
(613) 656-6663

Joe Johnson Equipment
Innisfil, ON L9S OE9
(800) 263-1262

Legend Equipment USA
Celina, TX 75009
(469) 731-6562

MacAllister Hydrovac
Indianapolis, IN 46203
(844) 822-7368

One.7, Incorporated
Ravensdale, WA 98051
(425) 413-1211

Summit Truck Equipment Canada
Red Deer, AB T4P 4E2
(403) 347-1400

Super Products
Mukwonago, WI 53149
(800) 837-9711

Vac2go
Louisville, KY 40299
(855) 822-7246

Vacuum Truck Rentals
Richland, MS 39218
(888) 955-2087
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Slurry - Training - Vacuum Systems

Sludge & Slurry Treatment

M2 Polymer Technologies
West Dundee, IL 60118
(847) 836-1393

Training & Certification

360 Training
Austin, TX 78730
(888) 360-8764

JD Brule Equipment
Greely, ON K4P 1A1
(613) 656-6663

MacAllister Hydrovac
Indianapolis, IN 46203
(844) 822-7368

OccuPros

Arlington, TX 76010
(469) 746-4040

Utility Locators

NW Hydrovac Corp
Scappoose, OR 97056
(503) 396-9669

ERP Software

RapidWorks
Boston, MA 02108

(303) 500-3050
sales@rapidworks.com
https://www.rapidworks.com

Operations Software

RapidWorks
Boston, MA 02108

(303) 500-3050
sales@rapidworks.com

https://www.rapidworks.com

HYDROVAC MAGAZINE

Water Tank Rdihf

» 010 gpm
at3,000 psi

» 2,200 CFM
at15” Hg

» 26,000 GVW

Vacuum Fittings

Canvac Systems Inc

Hamilton, ON L8H 7S4

(905) 515-2671
info@canvacsystemsinc.ca
https://www.canvacsystemsinc.ca

-

J

Faultless Solutions Corporation
Mississauga, ON L5T 2G1

(905) 564-HOSE (4673)
info@faultlesssolutions.com
www.faultlesssolutions.com

-
-

Austin Hose
Amarillo, TX 79118
(806) 355-8981

Dawson Infrastructure Solutions
Salt Lake City, UT 84116
(801) 745-5160

General Pump
Mendota Heights, MN 55120
(651) 454-6500

Highlander Vac Supply & Service
Leduc, AB T9E OR8
(780) 612-4041

Industrial Vacuum
Ixonia, WI 53036
(920) 261-1136

HYDROVAC
EQUIPMENT
& PARTS
DIRECTORY

Vacuum Hose

Canvac Systems Inc
Hamilton, ON L8H 7S4
(905) 515-2671
info@canvacsystemsinc.ca

https://www.canvacsystemsinc.ca
. J

Faultless Solutions Corporation
Mississauga, ON L5T 2G1

(905) 564-HOSE (4673)
info@faultlesssolutions.com

www.faultlesssolutions.com
. J

Austin Hose
Amarillo, TX 79118
(806) 355-8981
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Vacuum Systems - Water Systems

Dawson Infrastructure Solutions
Salt Lake City, UT 84116
(801) 745-5160

Highlander Vac Supply & Service
Leduc, AB T9E OR8
(780) 612-4041

HydroVac Supply Co
Blair, NE 68008
(402) 237-1914

Industrial Vacuum
Ixonia, WI 53036
(920) 261-1136

Jetline Sales & Service
Kensington, MN 56343
(855) 538-8665

Pacific-Tek
Phoenix, AZ 85043
(800) 884-5551

Vacuum Pumps & Blowers

Canvac Systems Inc
Hamilton, ON L8H 7S4
(905) 515-2671
info@canvacsystemsinc.ca

https://www.canvacsystemsinc.ca
. J

Faultless Solutions Corporation
Mississauga, ON L5T 2G1

(905) 564-HOSE (4673)
info@faultlesssolutions.com
www.faultlesssolutions.com

Blowvac Systems
Mississauga, ON L5T 1E6
(905) 672-5200

General Pump
Mendota Heights, MN 55120
(651) 454-6500

Highlander Vac Supply & Service
Leduc, AB T9E OR8
(780) 612-4041

Industrial Air Services Texas

Selma, TX 78154
(210) 255-1441

HYDROVAC MAGAZINE

Industrial Vacuum
Ixonia, WI 53036
(920) 261-1136

Roots Systems, Inc.
2506 Westgate, TX 77019
(832) 598-7680

Milwaukee Rubber Parts (MRP)
Menomonee Falls, WI 53051
(800) 325-3730

Summit Truck Equipment Canada
Red Deer, AB T4P 4E2
(403) 347-1400

Transway Systems Inc
Hamilton, ON L8E 3A2
(905) 578-1000

Vector Technologies Ltd
Milwaukee, WI 53223
(800) 832-4010

Boilers & Water Heaters

Canvac Systems Inc
Hamilton, ON L8H 7S4
(905) 515-2671
info@canvacsystemsinc.ca

https://www.canvacsystemsinc.ca
. J

Faultless Solutions Corporation
Mississauga, ON L5T 2G1

(905) 564-HOSE (4673)
info@faultlesssolutions.com

www.faultlesssolutions.com
. J

Action Equipment Sales Co. Inc
Bellows Falls, VT 05101-0440
(800) 333-0368

Easy-Kleen Pressure Systems Ltd
Sussex Corner, NB E4E 6A1
(800) 315-5533

Highlander Vac Supply & Service
Leduc, AB T9E OR8
(780) 612-4041

John Brooks Company Limited
(Dynablast)

Mississauga, CA L5N 7K5

(905) 867-4642

Pressure Fittings

Dig Pig Products
Stettler, AB TOC 2L2
(587) 799-1222

info@digpig.ca

HydroVac Supply Co
Blair, NE 68008
(402) 237-1914

Pressure Pumps

Canvac Systems Inc
Hamilton, ON L8H 7S4
(905) 515-2671
info@canvacsystemsinc.ca

https://www.canvacsystemsinc.ca
. J

e Dig Pig Products R
Stettler, AB TOC 2L2
(587) 799-1222

kinfo@digpig.ca )

Action Equipment Sales Co. Inc
Bellows Falls, VT 05101-0440
(800) 333-0368

General Pump
Mendota Heights, MN 55120
(651) 454-6500

John Brooks Company Limited
(Dynablast)

Mississauga, CA L5N 7K5

(905) 867-4642

Range Supply

Dixon, IL 61021
(815) 801-3725

Water Tanks

Canvac Systems Inc
Hamilton, ON L8H 7S4

(905) 515-2671
info@canvacsystemsinc.ca

https://www.canvacsystemsinc.ca
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WANT TO FEATURE YOUR
BUSINESS IN THE NEXT
BUYERS GUIDE?

* Free listings available — enhanced and
premium tiers for maximum visibility

« Immediate publication to online
directory upon approval

* New listings to be featured in the
upcoming digital publication

 Additional advertising options available
(1/8, 1/4, 1/2, full page ads)

Free

FREE

No credit card required

v Company Name (Regular text)
+ 1Location with Phone

v/ Standard Placement

& Selected

A\

Choose Your Plan

Select the plan that best fits your needs

Monthly Yearly © Save15%

e

TOP of Category (Premium
placement)

Enhanced Background (Visual
highlight)

Up to 5 Locations with Phone
Email Address (Clickable link)

Website URL (Clickable link)
+ Backlink

J,

HYDROVAC MAGAZINE

Go Premium

Updated & Published Monthly - 24/7 Online Access

List Your
Company
Here
OR

Email: advertise@
hydrovacnews.com

PHOTO COURTESY OF VERMEER

¢ Basic

$50

per month

v Bold Company Name (Stands
out)

v Up to 3 Locations with Phone
v Email Address (Clickable link)

v Standard Placement

Get Basic
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/7 \
HYDROVAC

NEWS

Hydrovac Magazine

The Voice of the Hydro
Excavation Industry

Hydrovac News has become the trusted voice of the
Hydro Excavation Industry across North America

- In-depth Industry News
- Equipment & Technology Releases
- Safety & Regulatory Updates
- Exclusive Interviews

Visit Scan to
Hydrovac Stay
News.com Connected

info@hydrovacnews.com * www.hydrovacnews.com
A Hydrovac News Publication. All Rights Reserved ©



Vermeer

VIEW FROM THE CAB

Vermcer Vermeer Tl

VVV

Introducing WorkZone360™

It’s in our nature to find a better way — and we’ve done it with our

patent-pending, 360-degree camera system. It helps operators position
the vac for optimal boom handling, helping get it right the first time
without wasting time jockeying back and forth. Our engineers never
stop engineering. Because mud runs in our blood.

To learn more, contact your Vermeer dealer.
vermeer.com/na/vacuum-excavators

EQUIPPED TO DO MORE.

Vermeer MV Solutions, Inc. reserves the right to make changes in engineering, design and specifications; add improvements; or discontinue

manufacturing at any time without notice or obligation. Equipment shown is for illustrative purposes only and may display optional accessories m

or components specific to their global region. Please contact your local Vermeer dealer for more information on machine specifications. for Online Directory
Vermeer, the Vermeer logo and Equipped to Do More are trademarks of Vermeer Manufacturing Company in the U.S. and/or other countries.

© 2026 Vermeer MV Solutions, Inc. All Rights Reserved.





